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MpakTunyecknin onbiT SAS Poccnsa/CHI™ n nnoepos poccuinckoro pbiHka

Komnanusa SAS Poccua-CHIT, nuaep B o6nactum peweHnii n ycnyr B coepe busHec-aHanmTuku,
npoBoauT BM3HeCc-3aBTpak, NOCBSIWEHHbIA BO3MOXHOCTSIM COBPEMEHHOIO LIENIEBOT0
MapKeTWHra 1 ero NpakTMYeCKoMy NPYMEHEHMIO AN NOBLIWEHNS PO3HUYHBIX Npoaax n bonee
3h hekTNBHOM paboTbl ¢ NPUbLINbHBIMK KNneHTaMu. Meponpusitue coctontcst 18 mas B otene
«Apapart lNapk XaatT Mocksa» no agpecy: Mocksa, yn. HernuHHas, o.4. Havano - 8 9.30.

B pamkax MeponpuaTtus Ton-MeHeaXxepbl ABYX KPYMHENWNX POCCUACKUX KOMMAHWA 1
akcnepTbl SAS Poccns/CHIT nogenstcsa CBOMM BUAEHWEM MHHOBALIMOHHbBIX NOOX040B B
LeneBOM MapKeTuHre, a TakXXe y>Xe HaKoMIeHHOM NPakTUYECKUM OMblTOM, KOTOpPbIN
60NbWMHCTBY OpraHM3auUuii ewwe ToNbKo NPeaCTONT OCMbICNINTbL M BHEAPUTD.

AnekcaHgp CTpbIrvH, pykoBoAUTENb AenapTaMeHTa ynpaeneHms aboHeHTckow 6ason MTC,
BbICTYNUT C JOK/AA0M O CTpaTern4yeckom rnoaxone K Bonpocy yrnpasneHus
B3aVWMOOTHOLEHNSAMU C KIMEHTAMU B KPYMHENLWen POCCUNCKON TeNeKOMMYHUKaLNOHHOM
KOMMnaHuu.

OnbIT pa3suTtns Lenesoro MmapkeTtuHra B baHke Mocksbl Ha nnatgopme SAS Marketing
Automation npencrtaemt AHHa AknapoBsa, 3amMecTuTenb gupektopa LleHTpa ynpasneHus
npoekTamMm KpeanTHOW opraHnsauunn.

Pykosogutenb HanpasneHusa knneHtckom aHanntukn SAS Poccns/CHI™ Cepreir Vicaes
pacckaxeTt 0 MeToAax MoBbIWEHUS KTMEHTCKOr0 OTK/MKA C NMOMOLLbIO COBbITUAHOMO
MapKeTWHra B peXunMe peanbHOro BpEMEHM U MOAENNTCS Cnocobamm 3KOHOMUYECKOTO
obocHOBaHUS NpoekTa BHeApeHus aHanutndeckoro CRM - ot noen oo Bbibopa BeHoopa. Ha
peasnbHbIX MpUMepax 13 onblTa U3BECTHbIX POCCUNCKUX N MeXAYHAPOAHbIX KOMMaHWA akcnepT
SAS Poccus/CHI™ Takxe npencTaBut fAaHHble 06 M3MEHEHUNKIIOYEBbIX NokasaTtenei
3pPeKkTUBHOCTM KamnaHuin nocne BHegpeHns aHanuntudeckoro CRM, a takxe o metogax
pacyeTa PUHAHCOBOro adpdpekTa 0T BHEAPEHNSI UHCTPYMEHTOB BU3Hec-aHanu3aa.




SAS Poccusa-CHIC npoBeneTt 6usHec-3aBTpak «3cpPeKTUBHbIN LLeNIeBOA MapKeTUHT - K/TI0Y O YBENMYEeH)

BHeOpeHve aHanMTUYeCcKux peweHuin ona onpeneneHms onTuManbHbIX MapKeTUHIOBbIX
cTparteruin no3sonseT NoBbICUTb YA0BIETBOPEHHOCTb KIIMEHTOB U TEM CaMbIM COKPATUTb MX
oTTOK, yBenuuntb ARPU, a cneposatenbHo, u Customer Lifetime Value (CLV), a Takxe
YyNy4lWnTb onepaLmoHHY0 30GEKTUBHOCTb 3a CHET BbISB/IEHMS U YCTPAHEHMS UCTOYHUKOB
NoTEpPb U CXeM MoLeHHNYecTBa. PykoBoantenb genaptameHta 6usHec-koHcantuHra SAS
Poccns/CHI™ EneHa EBnoknmoBa pacckaxeT noapobHee o npuMmeHeHun mogeneii Customer
Lifetime Value npu peanusauum ctpaTternim B3anMogencTBus ¢ KNIMeHTamm
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